ST. PATRICK'S DAY

'. - good luck wherever they go. They meet the right people at the right time;
" they find the best jobs; they make the right decisions; good things just

3 _always come their way, seemingly without effort. Like they say in the
~movies; they get the girl or the guy and live happily ever after!

But luck is not necessarily just a result of karma or coincidence. Being
“lucky” and having good things come our way is a result of our thoughts
and our actions. Thinking positive (lucky), makes us perform better, and

creates a “positive (lucky) environment”. We unconsciously create this
“luck” by our positive mindset, attitude, and actions. So can we create bad “luck” by negative
thoughts, beliefs, and inertia???

I believe the lucky people think and behave in ways that solicit their “good fortunes”. They are
not spectators in life but are the “Real Players” who want it the most and will so “Whatever It
Takes” (the WIT Principle) to make it happen. From the outside looking in, we think they are
lucky, but in reality, they create their own good fortunes by their attitudes, positive energy, and
targeted actions. They have a goal in mind, (their Pot of Gold) and the color green looks good
on them and in their pockets!

Here’s to creating your own IRISH LUCK this month and throughout the year. Put
everything you have out there with positive affirmations, and you may never have to kiss the
Blarney Stone, or find a leprechaun or a four leaf clover to be one of the lucky ones!

TIPS FOR CREATING YOUR “GOOD LUCK”

Be open to the possibility of something good happening.
Expect good fortune.

Put yourself in the right place at the right time.

Expect the best, and do what it takes to get it.

Always pick up the lucky penny!! (It can’t hurt...)




From the Desk of Ella Kate:

If you are lucky to have a Nana like I do, then you are lucky enough!! (At least from
the 2 year old world that I live in!) I hope you look at the all things that make you
“Lucky Enough”

I sometimes think luck has nothing to do with it... My mom and Nana work very
hard to make me happy and teach me all the things I need to learn to become all
that I can be! Is it my luck or their hard work?

Are you doing everything you can to take your hard work, add a little “luck factor”
and have the secret recipe called SUCCESS!

Just to catch you up on my lucky world, Potty Training is a done deal! Luckily for
me, my hard work, with a few treats and rewards’ paid off!

Was it luck or me? I like to think we all need some of both!

May your “Luck Factor” and Hard Work make everyone around you green with
envy!

Happy St. Patrick’s Day to all of you from this “Little Leprechaun”

Love,
O’Ella

Happy St. Patrick’s Day to all my little Leprechaun readers, I am so blessed and LUCKY to
have all of you! May the LUCK of the IRISH be with you!

Kerry's Upcoming Training:
Effective Marketing on a Shoestring Budget
(7 Real Estate Credits)

Date: Tuesday April 14th, 2009
Location: Builders Association of the Twin Cities

Register: www.batconline.org/ or Call Kimberly: 651-697-1954

Spring Parade Stimulus Package
Your Model Homes and Sales Teams have just encountered the largest amount of visitors they
have seen in a long time during this Spring Parade of Homes!
What will you do next with them?
How do you turn them from a Lead to a Sale?




Call TODAY for your Reduced Price "Sales Stimulus Training"

Regular Price: $500.00
Stimulus Offering: $375.00

To ORDER Contact Mulcrone & Associates Inc:
www.kerrvmulcrone.com or 612.817.4089

Oll Sale now at: EVERYDAY BUILDING
BLOCKS
www.kerrvmulcrone.com .

Do you sell New Homes... Do yO'u manage New Home Sales Professionals...
Are you are a Builder in charge of ALL Operations??

This book is for you! Get the BEST Tips, Tools, and Take-Aways of the
Trade.

Topics Covered:

EVERYTHING YOU NEED

9 o TO MAKE YOUR JOB EASIER
What to Look for and How to Hire New Home Sales Professionals AND YOUR SALES TEAM

e Sales Meeting Ideas SUCCESSFUL
e How and Where to BEST Position Yourself and your Sales Team
e Scripts

Kerry Mulcrone; MIRM, CSP, CMP

Forms
Checklists
and Much, Much More...

Your Price: $24.99

To Order contact Mulcrone & Associates Inc:
www.kerrymulcrone.com or call 612.817.4089

Insight into On-Site & On-Line in 2009

Did you Miss the 1st Webinar? Don't miss the rest of this Action Packed Series!

Looking for fresh ideas and sales techniques? Look no further! Kerry Mulcrone and Meredith
Oliver will present 6 web seminars (approximately one hour each; all web seminars will begin



at 11:00am EST) that cover the following topics:

1. Personal & Professional Business Plans February 19, 2009

o What is your 2009 Personal Resolve? Begin with a fresh Personal and Professional
Business Plan. Learn how to create and develop your “Preferred 2009 Future”

2. What is your P.C.C. Quotient: Prospecting, Creativity, and Calling April 16, 2009

o These are an Art as well as a Science; see how you can master turning the ordinary call
and conversation into prospective new business.

3. Collaborative Selling-- The Sales Process vs. the Buyer's Journey June 18, 2009

o Make the Sales Process work for you considering today’s new buyer and their new
Sales Journey. Listen in, to understand how you can match the Sales Process to the
new Buyer’s Cycle.

4. How to Win the Battle of Indecision August 20, 2009

o Tune in for great ideas that will help you work with today’s buyers; their stall tactics
and ambivalence. Get Buyers off the fence by conditioning them to make decisions!

5. The Power of Persistence and Persuasion Ocotber 15, 2009

o Areyou bound and determined; in for the long haul; tenacious and unshakable?
Buying cycles are longer... Learn to position yourself for the delayed sale!

6. The Keys to Great Customer Service and Experiences December 10, 2009

« 8 Keys to acquiring the natural desire for delighting customers and gaining referrals.

These seminars require a high-speed Internet connection and each seminar is recorded for
your convenience. The recordings are delivered via email with a link for download and require
a computer that plays Windows Media files. You may view each seminar unlimited times. A
participant guide is included for each web seminar.

Order NOW! Limited Connections Available!

This series will sell out FAST!



Building New Home
Sales Solutions

Kerry Mulerone ¢

612.817.4089
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